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Dear Investor,

Thank you for your interest in working together. In this guide, 
you will find out a little more about how we work with investors, 
and what we ask for in return to offer the highest level of 
service.

We have been working with real estate investors for 30+ years 
helping our clients build and grow successful real estate 
portfolios. We look forward to earning your trust one 
transaction at a time as we solidify our relationship as your real 
estate advisor and business partner.

Thank you for the opportunity to help you on your wealth 
journey.

Regards,

Veronica Woods

Daniel Woods Real Estate

Getting Started 
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1. Connect you with resources to help you implement your Buy & Hold 
and/or Fix & Flip strategy in the local area. Ask us for more information 
about our Property Management Services.

2. Review financing options available given your investment strategy, 
including non-traditional options.

3. Offer a Roadmap Strategy Session to help you better define criteria on 
location, property type, type of tenant, condition of property, and 
financial metrics within your budget (a $497 investment). [OPTIONAL]

4. Provide a pipeline of deals for our VIP list by partnering with area 
wholesalers and running marketing campaigns to property owners in 
targeted neighborhoods. 

5. Help you qualify opportunities (found by you or us) against your criteria 
on location, property type, type of tenant, condition of property, and 
financial metrics.

6. Support your due diligence to assess the value of the deal (including 
recent sales, potential rental income, local code requirements, etc).

7. Offer professional perspective on the target property vs. comparables
during showings. We can also preview properties for you if you are out-
of-town.

8. Facilitate your efforts to get preliminary cost estimates for repairs from 
contractors.

9. Counsel you on how to present a competitive offer to get you the house 
at minimum price given the current market conditions. 

10. Navigate the closing process to facilitate a smooth settlement. 

11. Offer a Rehab Consultation post-sale to help you prioritize the highest 
priority repair projects within your budget to attract your end buyer for 
a flip or tenant for a rental (a $350 investment). [OPTIONAL]

12. Market your property for sale to your target buyer (investor or 1st

time home buyer) to maximize your total return on investment.

How We Support Investors
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Complete new client survey. The survey helps us understand 
your goals and initial investing criteria: 
https://forms.gle/y83Kdi2z6A1vSS2x8

Identify critical decision makers early (i.e. spouse, relative, etc.). 
This will minimize the number of times we have to return to a 
property.  

Sign a loyalty agreement. The agreement simply acknowledges 
our working relationship. It also formalizes your agreement to 
pay a portion of our fee in the event the seller’s commission 
falls short of our minimum (typically this occurs only for 
properties under $60K).

Facilitate showings for high potential deals only. We will help 
you qualify and eliminate opportunities based on your stated 
criteria as we consult with you over the phone. Typically, we 
schedule up to 4 showings in a single day. 

Send a copy of your proof of funds letter or pre-approval 
before any showings. It avoids wasting your time and allows 
you to move faster on offers.

Respond back to us on offers and required paperwork within 
24 hours. We understand that things happen but keep us in the 
loop.

Submit realistic offers. We are happy to present low offers
grounded by data. We study the trends in pricing closely and 
will advise you toward an offer that has a reasonable chance of 
being accepted or countered.

Here Is What We Expect In Return
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Our Real Estate Advisors
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